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SMi Group proudly presents the third in the series...

BOOK BY 30TH JUNE AND SAVE £400  •  BOOK BY 30TH SEPTEMBER AND SAVE £100

www.projectfinance-oilgas.com 
Register online or fax your registration to +44 (0) 870 9090 712 or call +44 (0) 870 9090 711

PLUS AN INTERACTIVE HALF-DAY POST-CONFERENCE WORKSHOP
Wednesday 25th November 2015, Holiday Inn Regents Park, London, UK 

Holiday Inn Regents Park, London, UK

An Oil & Gas Project Finance Workshop
Workshop Leader: Ian Cogswell, Managing Director - Head of Natural Resources, 

Global Infrastructure & Projects, Natixis
8.30am - 12.30pm

@SMiGroupEnergy
#PFoilgas

BENEFITS OF ATTENDING:
• Hear how different oil price scenarios will impact

project financing
• Understand when project financing is the right

financing structure for your project
• Listen to and network with the top banks in project

finance for oil and gas projects
• Learn about ways in which political risk could be

mitigated

CHAIRMAN:

Raj Kulasingham, Senior Counsel, 
Energy & Infrastructure, Dentons

KEY SPEAKERS INCLUDE:

• Stephen Enderle, Head of Oil and Gas Finance,
Investment Banking, Rand Merchant Bank

• David Craig, Manager, Project and Structured Finance,
UK Export Credit Agency           

• Jack Peck, Managing Director, Reserve Based Finance,
Natural Resources, Société Générale

• Obiajulu Ihekoromadu, Chairman and CEO, Niger
Omega Group

• Bali Kochar, Executive Director, International Structured
Finance, Banca Imi S.p.A

• Liam O'Keeffe, Managing Director, Head of Project
Finance, Credit Agricole Corporate and Investment Bank

• Ian Cogswell, Managing Director, Head of Natural
Resources, Global Infrastructure & Projects, Natixis

• Robert Clews, Head of Oil, Gas and Petrochemicals,
Project Finance, Sumitomo Mitsui Banking Corporation

• Jan Gabrynowicz, Head of Oil & Gas, London, Project
Finance, Commonwealth Bank of Australia 



Register online at: www.projectfinance-oilgas.com •  Alternatively fa

Project Financing in Oil and Gas        
Day One | Monday 23rd November 2015 www.projectfina

8.30 Registration & Coffee

9.00 Chairman's Opening Remarks
Raj Kulasingham, Senior Counsel, Energy & Infrastructure,

Dentons

KEYNOTE ADDRESS
9.10 The impact of oil prices on project finance loan markets

• State of the project finance loan markets 

• How different scenarios in oil prices will affect project

finance 

• Bank appetite for midstream oil & gas projects 

• Bank appetite for upstream oil & gas projects

Liam O’Keeffe, Managing Director, Head of Project

Finance, Credit Agricole Corporate and Investment Bank   

The Basics of Project Finance

9.50 Back to basics: Understanding project financing
structures
• What are the cornerstones of project financing

• Applying project finance to Oil and Gas projects

• Key Lender Requirements 

• Project Finance in the future

Ian Cogswell, Managing Director, Head of Natural

Resources, Global Infrastructure & Projects, Natixis  

10.30 Morning Coffee

10.50 Introduction to reserve based lending
• Introduction to reserve base financing 

• Banking case and reserve analysis 

• Key commerical terms 

• Hedging & Security

Dimitri Papaefstratiou, Partner, Energy & Infrastructure

Finance, DLA Piper

11.30 Understanding the pros and cons of other main financing
structures
• Taking a look at the main other funding structures

• Which options are most popular?

• When these may be more appropriate

• Do they offer any advantages that Project Financing

doesn’t?

Christian Coulter, Managing Director, Head of Energy

Capital EMEA, Macquarie Bank Limited

12.10 Networking Lunch

Best Banking Structures and Knowledge

1.40 The Continuum of Reserve Based Finance
• The types of reserve based finance
• Single field development finance, large borrowing base

financings, reserve based finance used for acquisition
finance, dollar per barrel, corporate

• Determining which type of reserve based finance is
suitable

• Identifying and structuring for factors affecting the
credit environment of the Borrower

• A few case studies
Jack Peck, Managing Director, Reserve Based Finance,
Natural Resources, Société Générale

2.20 Maximising your debt capacity (or all the things your
lenders don’t want you to know)
• Choosing the right structure, high level pros and cons
• Tranching the risk

- Multi-tier capital structures - can they get you more
and are they worth the increased complexity?

- Dividing the risk among the appropriate market
counterparts - who what’s which bit of the risk?

• Hedging: When is enough enough?
• Poacher turned Game Keeper
Stephen Enderle, Head of Oil and Gas Finance,
Investment Banking, Rand Merchant Bank

3.00 Afternoon Tea

International Projects looking at the Middle East and Africa

3.30 Project Financing in Africa
• The current market outlook
• The common difficulties associated with upstream

projects
• Reflection on experiences: Lessons to be learnt
Brian Marcus, Director, Oil and Gas Project and Export
Finance, Standard Chartered Bank

4.10 Completing projects in Nigeria: The key things you need
to know
• Understanding the complexities of local law
• Preparing to work internationally
• Working with International Governments
• Previous case studies and lessons learnt
Folajimi Alli-Balogun, Associate, Aluko & Oyebude

4.50 Chairman's Closing Remarks and Close of Day One

Want to know how you can 
get involved?  Interested in
promoting your services to 

this market?

Contact Julia Rotar SMi Marketing 
on +44 (0) 207 827 6088, or email:

jrotar@smi-online.co.uk

Platinum Media Partner

Supporting Associations

Leading Media Partners



ax your registration to +44 (0)870 9090 712 or call +44 (0)870 9090 711

Supported by

Day Two | Tuesday 24th November 2015ance-oilgas.com                 

8.30 Registration & Coffee

9.00 Chairman's Opening Remarks
Raj Kulasingham, Senior Counsel, Energy & Infrastructure,
Dentons

OPENING ADDRESS
9.10 LNG Projects and their Financing: Heydey or Mayday?

• Overview and trends in the LNG Sector
• Likely impact on future LNG Financings
• Framework for evaluating LNG financings
Bali Kochar, Executive Director, International Structured
Finance, Banca Imi S.p.A

The Project Finance Markets

9.50 Oil and gas project finance
• An overview of the current trends
• Risks and mitigants
• Financing structures and sources of finance
Robert Clews, Head of Oil, Gas & Petrochemicals,
Project Finance, Sumitomo Mitsui Banking Corporation

10.30 Morning Coffee

10.50 When is Project Financing the right financing structure
choice?
• The project funding landscape: what are the main

options?
• Joint Ventures and other scenarios which benefit a

project financing approach
• Taking a Geographical overview
• When project financing is attractive
Jan Gabrynowicz, Head of Oil & Gas, London, Project
Finance, Commonwealth Bank of Australia

Overcoming Risk In Different Areas

11.30 Difficulties with pricing: Calculating upstream risk 
• Understanding the main risks associated with upstream

projects
• Mitigating these risks: What are the possibilities?
• How do banks view and price this risk?
• How can sponsors secure upstream project financing?
Tom Woolgar, Director, EMEA Energy, Scotiabank 

12.10 Networking Lunch

1.30 Considering the difficulties surrounding securing finance

for pipeline projects

• With such demand for pipeline projects, what is halting

the process?  

• The main risks associated with pipeline ventures

• What lenders are looking for in pipeline projects

• Looking to the future - how will midstream financing

develop?

Dolan Hinch, Head of Middle East & Africa, Infrastructure

& Energy, Deutsche Bank

2.10 Understanding the options when dealing with the

political risk 

• Why is political risk an important aspect to consider

during application for project funding

• Case studies of project failures due to political risk

• Involving the government to minimise risk

• Other mitigations which reduce political risk

Raj Kulasingham, Senior Counsel, Energy and

Infrastructure, Dentons

2.50 Afternoon Tea

3.10 Working with the ECA to secure funding

• How the Export Credit Finance works differently to

other lenders

• The benefits of having the Export Credit Agency

onboard

• How to optimise working with the ECA

• Looking towards future developments

David Craig, Manager, Project and Structured Finance,

UK Export Credit Agency

3.50 Managing a joint venture: What you need to know

• Understanding the complexities of a joint venture

• The specific difficulties joint ventures produce

• Why project Financing is suited to joint ventures

• Particularities to remember when entering a joint

venture

Obiajulu Ihekoromadu, Chairman and CEO, Niger

Omega Group

4.30 Chairman’s Closing Remarks and Close of Day Two



HALF-DAY POST-CONFERENCE WORKSHOP
Wednesday 25th November 2015

Holiday Inn Regents Park, London, UK

An Oil & Gas Project 
Finance Workshop

Workshop Leader: 
Ian Cogswell, Managing Director - Head of Natural
Resources, Global Infrastructure & Projects, Natixis

Overview of workshop:
From its origins in the 13th Century, when the English Crown
enlisted a leading Florentine merchant bank to aid in the
development of the Devon silver mines; through to the
production payment loans used to finance “wildcat” explorers
in the Texas & Oklahoma oil fields in the 1930’s; right up to the
multi-billion dollar LNG liquefaction Project financings being
raised today; Project Finance has been a key tool in the
development of the Natural Resources industry.

The International Project Finance Association (“IPFA”) defines
Project Finance as “the financing of long-term infrastructure,
industrial projects and public services based upon a non-
recourse or limited recourse financial structure where project
debt and equity used to finance the project are paid back
from the cashflow generated by the project.”  This workshop will
describe what Project Finance is in practice; how it differs from
other forms of finance; and explore how it is applied to various
sectors of the oil & gas industry.

Why you should attend this workshop:
• To gain an understanding of the key principles of Project

Finance
• Understand the objectives of each of the various parties

to a transaction    
• Learns how specific financing structures can be

developed to suit the specific needs of a transaction in
the oil & gas sector   

• Understand the importance of cash flow based analysis   
• See examples of Project Finance in practice through

case study analysis

Programme

8.30         Registration & Coffee

9.00         Opening remarks and introductions 

9.10         Session 1 - What is Project Finance?
                • Non-Recourse Financing Fundamentals
                • Key Participants    
                • A Typical Contractual Framework  

9.30        Session 2 - How Project Financing Differs from
other Forms of Financing

                • Key Differences between Project Finance and
Corporate Finance

                • “Off-Balance Sheet” Financing - what does it mean?
                • Pros & Cons of Project Financing  

10.00       Session 3 - Project Finance Key Considerations
                • Bankability and Risk Allocation
                • Construction Risk & Mitigation    
                • Supply (Feedstock) Risk & Mitigation
                • Operating Risk & Mitigation
                • Offtake Risk & Mitigation 

10.30      Coffee

11.00       Session 4 - Cashflow Based Analysis
                • From Revenue Streams to Financial Modelling
                • Key Criteria for Lenders    
                • The Cashflow Waterfall  
                • Debt Profiles & Coverage Ratios 

11.30       Session 5 - The Project Finance Process
                • Timeline and Key Parties
                • Asset Security    
                • Contractual Security  

12.00       Session 6 - Case Studies

12.45       Closing remarks 

About the Workshop Leader: Ian Cogswell
Ian Cogswell joined the NATIXIS Project Finance Group in
2006 and is currently Global Head of the Natural Resources
sector. He has over 20 years banking experience gained at
Lloyds Bank, IBJ/Mizuho, and NATIXIS and has specialised in
the oil & gas sector since 2002. At NATIXIS, he is responsible
for establishing the global strategy for the sector,
coordinating and supervising the origination and execution
of transactions and maintaining relationships with clients. Ian
holds a BA (Hons) in Economics and an MSc in Civil
Engineering, both from the University of Newcastle upon
Tyne.  He is a Member of the Chartered Institute of Bankers
and the Association of Corporate Treasurers.

About Natixis:
Natixis is the financing,
investment management,
insurance and financial
services arm of Groupe
BPCE, the second largest banking group in France. At Natixis,
we advise and support our clients and their projects worldwide.
We provide customized solutions to meet the specific needs of
companies, financial institutions and institutional investors.  We
also design products and services tailored to the client base of
Groupe BPCE’s two retail networks. To do so, we draw on the
complementary areas of expertise of our core businesses:
Wholesale Banking, Investment Solutions, Insurance and
Specialized Financial Services.



The participants of Project Financing in Oil and
Gas 2015 will be the most senior decision makers
responsible for project financing, representing
financial institutions and oil and gas companies.

The audience will include, but not be limited to:
• Chief Financial Officer
• Finance Director
• General Manager
• Director, Investor Relations 
• Director, Structured Finance
• Business Development/Business Acquisition

Director
• Director of Oil and Gas
• Consultant 
• Advisor
• Project Manager
• Partner

SPONSORSHIP AND EXHIBITION
OPPORTUNITIES

SMi offer sponsorship, exhibition, advertising
and branding packages, uniquely tailored to
complement your company's marketing
strategy. 

Should you wish to join the increasing number
of companies benefiting from sponsoring our
conferences please contact: Alia Malick, SMi
Sponsorship on +44 (0)20 7827 6168 or 
email: amalick@smi-online.co.uk

Project Financing in Oil and Gas
Attendees 2014 by Region

Project Financing in Oil and Gas
Attendees 2014 by Industry Sector

Europe 28%

UK 37.5%

APac 24.5%
Africa 10%

Oil and Gas Operators  34%

Financial/Legal  49%
Project 
Advisors 17%  

Project Financing
in Oil and Gas        



Payment must be made to SMi Group Ltd, and received before the event, by one of
the following methods quoting reference E-064 and the delegate’s name. Bookings
made within 7 days of the event require payment on booking, methods of payment
are below. Please indicate method of payment:

□ UK BACS            Sort Code 300009, Account 00936418
□ Wire Transfer       Lloyds TSB Bank plc, 39 Threadneedle Street, London, EC2R 8AU
                                   Swift (BIC): LOYDGB21013, Account 00936418
                                   IBAN GB48 LOYD 3000 0900 9364 18
□ Cheque             We can only accept Sterling cheques drawn on a UK bank.
□ Credit Card       □ Visa   □ MasterCard   □ American Express
       All credit card payments will be subject to standard credit card charges.

Card No:  □□□□ □□□□ □□□□ □□□□
Valid From □□/□□ Expiry Date □□/□□
CVV Number □□□□ 3 digit security on reverse of card, 4 digits for AMEX card

Cardholder’s Name: 

Signature:                                   Date:
I agree to be bound by SMi's Terms and Conditions of Booking.

Card Billing Address (If different from above):

PAYMENT

FAX your booking form to +44 (0) 870 9090 712
PHONE on +44 (0) 870 9090 711

POST your booking form to: Events Team, SMi Group Ltd, 2nd Floor South,
Harling House, 47-51 Great Suffolk Street, London, SE1 0BS, UK

PROJECT FINANCING IN OIL AND GAS 
Conference: Monday 23rd & Tuesday 24th November 2015, Holiday Inn Regents Park, London, UK     

Workshop: Wednesday 25th November 2015, London

4 WAYS TO REGISTER
www.projectfinance-oilgas.com

If you have any further queries please call the Events Team on tel +44 (0) 870 9090 711 or you can email them at events@smi-online.co.uk

Payment: If payment is not made at the time of booking, then an invoice will be issued and must be
paid immediately and prior to the start of the event. If payment has not been received then credit
card details will be requested and payment taken before entry to the event. Bookings within 7 days
of event require payment on booking. Access to the Document Portal will not be given until payment
has been received.
Substitutions/Name Changes: If you are unable to attend you may nominate, in writing, another
delegate to take your place at any time prior to the start of the event. Two or more delegates may
not ‘share’ a place at an event. Please make separate bookings for each delegate.
Cancellation: If you wish to cancel your attendance at an event and you are unable to send a
substitute, then we will refund/credit 50% of the due fee less a £50 administration charge, providing
that cancellation is made in writing and received at least 28 days prior to the start of the event.
Regretfully cancellation after this time cannot be accepted. We will however provide the
conferences documentation via the Document Portal to any delegate who has paid but is unable
to attend for any reason. Due to the interactive nature of the Briefings we are not normally able to
provide documentation in these circumstances. We cannot accept cancellations of orders placed
for Documentation or the Document Portal as these are reproduced specifically to order. If we have
to cancel the event for any reason, then we will make a full refund immediately, but disclaim any
further liability.
Alterations: It may become necessary for us to make alterations to the content, speakers, timing,
venue or date of the event compared to the advertised programme.
Data Protection: The SMi Group gathers personal data in accordance with the UK Data Protection
Act 1998 and we may use this to contact you by telephone, fax, post or email to tell you about other
products and services. Unless you tick here □ we may also share your data with third parties offering
complementary products or services. If you have any queries or want to update any of the data that
we hold then please contact our Database Manager databasemanager@smi-online.co.uk or visit
our website www.smi-online.co.uk/updates quoting the URN as detailed above your address on the
attached letter.

Unique Reference Number         

Our Reference                               LV E-064

Terms and Conditions of Booking

DELEGATE DETAILS
Please complete fully and clearly in capital letters. Please photocopy for additional delegates.

Title:                       Forename:

Surname: 

Job Title: 

Department/Division:

Company/Organisation:

Email:

Company VAT Number:

Address: 

Town/City:                                  

Post/Zip Code:                           Country: 

Direct Tel:                                    Direct Fax: 

Mobile:                                        

Switchboard: 

Signature:                                   Date:
I agree to be bound by SMi's Terms and Conditions of Booking.

ACCOUNTS DEPT

Title:                       Forename:

Surname: 

Email:

Address (if different from above): 

Town/City:                                  

Post/Zip Code:                           Country: 

Direct Tel:                                    Direct Fax: 

DOCUMENTATION
I cannot attend but would like to Purchase access to the following Document
Portal/paper copy documentation
□     Access to the conference documentation 

on the Document Portal                                             £499.00   + VAT           £598.80
□     The Conference Presentations - paper copy       £499.00   -                    £499.00

(or only £300 if ordered with the Document Portal)

□ Book by 30th June 2015 to receive £400 off the conference price

□ Book by 30th September 2015 to receive £100 off the conference price
EARLY BIRD
DISCOUNT

VAT
VAT at 20% is charged on the attendance fees for all delegates. VAT is also charged on
Document portal and literature distribution for all UK customers and for those EU Customers
not supplying a registration number for their own country here.
______________________________________________________________________________________________

CONFERENCE PRICES

I would like to attend: (Please tick as appropriate)   Fee                         Total

Commercial Organisations
□ Conference & Workshop                                 £1898.00   +VAT     £2277.60
□ Conference only                                                £1299.00   +VAT     £1558.80
□ Workshop only                                                    £599.00     +VAT     £718.80

PROMOTIONAL LITERATURE DISTRIBUTION 
□  Distribution of your company’s promotional
     literature to all conference attendees           £999.00     + VAT    £1198.80

The conference fee includes refreshments, lunch, conference papers, and access to the
Document Portal. Presentations that are available for download will be subject to
distribution rights by speakers. Please note that some presentations may not be available
for download. Access information for the document portal will be sent to the e-mail
address provided during registration. Details are sent within 24 hours post conference.

VENUE Holiday Inn Regents Park, Carburton Street, London, W1W 5EE

□  Please contact me to book my hotel
Alternatively call us on +44 (0) 870 9090 711, 
email: hotels@smi-online.co.uk or fax  +44 (0) 870 9090 712


